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This newsletter has been designed to keep you updated on what is happening within the industry and our real estate office

FALTERING SUPPLY
PUSHES BIDS UP
Give yourself an
early Christmas
present !!!
* Refer a friend
and receive 3 months
free management on
your property.
INSPIRATIONAL QUOTE
”Success is nothing more
than a few simple
disciplines, practiced every
day, while failure is simply
a few errors in judgment,
repeated every day. It is
the accumulative weight of
our disciplines and our
judgments that leads us to
either fortune or failure.”
~Jim Rohn
IMPORTANT: This is not advice. Clients
should not act solely on the basis of the material contained in this newsletter. Items herein
are general comments only and do not constitute or convey advice per se. Every effort is
made to ensure the contents are accurate at
the time of publication. Clients should seek
their own independent professional advice
before making any decision or taking action.
We take no responsibility for any subsequent
action that may arise from the use of this
newsletter. Published by REAL ESTATE
WORKS - www.realestateworks.com.au

VARSITY Lakes has been crowned
the most desired suburb on the Gold
Coast as soaring demand creates a
surge in sales at a premium price.
More than 36 per cent of sales in the
southern suburb were above the asking
price in the 12 months leading to June
this year, according to a report
prepared by Aussie Home Loans and
RP Data.
Property analysts say a shortage in
property listings has led to competitive
bidding wars, resulting in higher prices.
First National Real Estate Burleigh
Heads sales agent Maarten Gravendyk
said buyers were engaged in bidding
wars for property in the area.
“The area has become so popular that
people are lining up to buy the very few
properties on the market,” he said.
“We have heaps of young families
looking to secure investment properties
in the area but no one is willing to sell.
Interest rates are low so people might
as well hold on and enjoy the price
rise.”
Mr Gravendyk said buyers were
attracted to the schools, restaurants
and parks in Varsity Lakes.
“It is great for the area but the only
thing holding us back is the lack of
properties on the market.
The problem seems to be all across the

Gold Coast though.”
REIQ Gold Coast zone chair John
Newlands said suburbs like Varsity
Lakes were becoming more attractive
as the suburb expanded.
“Property in Varsity Lakes is more
affordable than in beachfront suburbs
and the quality of lifestyle is very much
the same,” he said.
The median price for a house in Varsity
Lakes was $478,352 for the 12 months
to June while Surfers Paradise houses
sold for just over $1 million on average.
However, while Varsity Lakes demand
soared in the past year, interest in
some of the city’s most exclusive island
enclaves fell dramatically.
Aussie Home Loans chairman John
Symond said the results showed buyers were still in a good negotiating position on the Coast.
“While most property on the Gold Coast
is selling below list price, buyers are
now in a good position on the Gold
Coast to negotiate for properties,” he
said.
“In contrast, houses in Mudgeeraba,
Varsity Lakes and Palm Beach, and
apartments in Pimpama, Bonogin and
Maudsla nd were the top areas with
property selling above their list prices.”
~ GC Bulletin Sept 2014 Jack Hougton

REFINANCING
WHAT IS RIGHT FOR YOU AND
ARE YOU ON THE BEST RATE?
How do you know if refinancing is right for you and
where do you begin? By taking the time to research
the best finance options and rates available it can
save you thousands over the term of the loan.
1) Do you know what your current interest
rate is?
Many property owners know how much they are
paying every month, but they often don’t know
what their actual rate is. If you don’t know what
rate you are on, how do you know if it’s a good
rate, or if it’s competitive with what else is out
there? Find out!
2) Are you paying more than 5 per cent?
Take a look at your monthly statement. If you
have a variable home loan rate that’s above 5
per cent, you can probably do better and should
consider shopping around. You need to compare
products and prices, and choose the best one
based on your needs and budget.
3) How do I know if I have a good deal now?
Once you know what your rate is, utilise a home
loan calculator to find out how your rate
compares. You can search loan calculators
online that that will show you how much savings
is possible, depending on the size of your mortgage and your current interest rate.
4) How to choose what’s best for you?
If you contact a mortgage broker they can do the
hard work for you. They will ask about your
goals and plans for the future. A good mortgage
broker will be working with all the major lenders,
including the major banks and smaller ones, to
make sure you get the best possible deal.
One call to compare if you are on the best interest
rate can put more money in your back pocket each
month. Call now!

LONG-TERM REWARDS
Success is not always what you see
Building a property
portfolio sometimes
does
not
always
show quick shortterm financial returns.
However, the investor
who keeps building
will prosper from long
-term capital growth.
Keep focusing on the
big picture.

DO YOU HAVE LANDLORD
INSURANCE PROTECTION?
Did you know that Landlord protection insurance is not
only a fully tax deductible expense under current legisla
tion, it can also protect you from some of the risks asso
ciated with owning a residential rental property?
Risks such as loss of rental income due to changes in
your tenant’s financial circumstances, damage to your
property caused by your tenant; or your tenant or a
member of the tenant’s family may injure themselves on
your property and you may be found liable. These are
exposures that could result in substantial financial losses
for you.
Landlord Insurance protects you from this!

STORM SEASON
Storm season is approaching and the
risks of having your property
damaged from unusual weather
conditions can be minimised by
having your gutters cleaned and
maintained and large or high risk
trees trimmed or removed.
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