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This newsletter has been designed to keep you updated on what is happening within the industry and our real estate office

WE CAN HELP YOU
BUY OR SELL
 We are happy to sell

ALL ABOARD:
GC LIGHT RAIL OFFICALLY LAUNCHES

your property for you.
 We are happy to help

you find the right property for you to buy.
 We are here for friendly

advice regarding buying
or selling properties.
 We are happy to provide

free market appraisals
for our clients and their
friends and families.

The Gold Coast's first ever tram network has finally been opened to the public July 20th

UNIT SALES BACK ON RISE
INSPIRATIONAL QUOTE
”Success is nothing more than a
few simple disciplines, practiced
every day, while failure is simply
a few errors in judgment, repeated every day. It is the accumulative weight of our disciplines and our judgments that
leads us to either fortune or
failure.”
~ Jim Rohn
IMPORTANT: This is not advice. Clients
should not act solely on the basis of the material contained in this newsletter. Items herein
are general comments only and do not constitute or convey advice per se. Every effort is
made to ensure the contents are accurate at
the time of publication. Clients should seek
their own independent professional advice
before making any decision or taking action.
We take no responsibility for any subsequent
action that may arise from the use of this
newsletter. Published by THE PPM GROUP www.ppmsystem.com

THE GC has shed its apartment glut, with
unit approvals at their highest level since
the Global Financial Crisis.
Data from the Urban Development Institute of Australia shows approvals in the
city rose by 159 per cent to 886 in the
May quarter.
UDIA Gold Coast-Logan branch president
David Ransom said a long-running oversupply of units had been absorbed by a
hungry market.
“We’ve weathered the storm and are now
well and truly sailing out the other side,
as the market hits fully fledged recovery
mode,” he said.
“The new approval figures are welcome
news, as the Gold Coast was Queensland’s hardest hit region following the
GFC.”
The city’s planning boss, Councillor Cameron Caldwell, said the council had
worked to improve confidence in the
city’s development sector. “The construction kick-start initiative was widely

successful in streamlining the process for
developments that might not have otherwise occurred across the Gold Coast and
that’s freed up developers to move on to
new projects,” he said.
“The data supports what we are hearing
on the ground — that there’s a cautious
optimism for a return to better times.”
Mr Ransom said the Gold Coast was already feeling those better times and had
already also experienced one of the largest land sale increases in SE Qld.
“The figures just out from 2013 show sales
of residential vacant lots up 44%” he said.
“The improved performance is all good
news, as the flow-on effects from future
development will provide a much-needed
boost for local jobs and the economy.”
The UDIA’s Quarterly Development and
Construction Industry Performance Report: July 2014 also showed a significant
increase in first-home buyers and other
owner occupiers.

NEGATIVE GEARING
IN SIMPLE TERMS

RENTAL
APPRAISAL
How much is your
property worth
If you ask most homeowners this question, their response
is often far greater than the market value. If we were to
ask you this question today, what would you say? How
would you determine the value?
Establishing a value for anything is about supply and demand and comparing to what is available and assessing the
potential desire for someone to buy it.
Valuing a rental property is exactly the same as valuing a
property to sell. To determine the worth of a rental property we conduct a CMA (Comparative Market Analysis).
We research properties that are available in the local market via Internet rental portals, listing sites as well as using
the properties we rent internally.
Managing and renting properties is not a guessing game.
We want to find the best possible tenant in the quickest
possible time. Overvaluing or undervaluing the rent can
cause financial losses.
Researching the current rental market ensures that vacant
periods are kept to a minimum and rents are at a premium
ensuring you maximise your return.

Negative gearing is a part of life for some investors, and
a property buzzword. So what is it?
Gearing simply means borrowing money to buy an asset
such as property.
Negative gearing means the annual interest payable on
the loan used to acquire the property plus other expenses incurred in maintaining the property exceeds the annual rental income the property generates. As a result
you are making a loss. Neutral gearing means that the
interest and expenses you are paying on the loan are
equal to the income.
Positive gearing means that the interest you are paying
on the loan and expenses are less than the income. As a
result you are making a profit. So, if negative gearing
means that you’re making a loss, why is that a positive
for some property investors?
Nobody wants to invest in property to lose money. However, with negative gearing the financial benefit comes
from the capital growth (increase in property value).
For example:
You purchase an investment for $450,000
@
6%
equals
$27,000pa in interest
payments.
The
market
rent
achievable is $400pw
equals $20,800pa.
Without taking into consideration expenses, you are
making a $6,200 loss on the investment. That is the bad
news.
The good news is the tax advantages for high-income
earners and that the property should be appreciating. If
the property value increased by 5% i.e. $22,500, your
position at the end of the year is $16,300 increase/
profit.
It would be great to be neutrally or even positively
geared and still make a net profit, but sourcing
these properties can sometimes be hard to find.
In summary, negative gearing works if the money
you make from the capital growth is greater than the
loss you make in rental shortfall.

MAKING

Repairs and Maintenance
Promptly attending to repairs or maintenance requests
ensures that the property is safe, well cared for, keeps
the tenant happy, avoids disputes and the possibility
of a compensation claim.

REAL ESTATE WORK
FOR YOU
***

